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Cancellation Policy

Annual memberships are non-refundable, 
with the exception of a 30-day opt out period 

from the time registration is received. 
Memberships may be transferred to another party.  

By Mail

By Fax

By Phone

Mail your completed form with payment to:

Summit Dental Study Group
11879 NE Glenn Widing Dr.

Portland, OR 97220

(866) 885-1958

(800) 765-7277

4 Ways to Register

Online

www.summitdds.com

Summit Program Information

Time

Summit Dental Study Group is dedicated to enhancing and improving the practice 
of dentistry, by offering quality continuing education programs on pertinent and 
relevant topics, delivered by recognized leaders in dental education. It is our goal 
to meet and exceed the needs and expectations of our participants by developing 
courses that address their current clinical and business concerns in practice, and 
provide a forum to network and share information with their colleagues in a 
relaxed, constructive and positive environment.

What is Summit?

Your Summit Membership Includes:

• Five exceptional continuing education courses, 

worth 19 CE credits

• Valuable networking opportunities with peers 

where you can review important cases or relax 

and enjoy the program

• Exclusive access to Summit meetings nationwide

• Internationally recognized educators committed 

to providing the finest in dental education

D e n t a l  S t u d y  G r o u p

San Diego Series

2009 - 2010

The Marriott Mission Valley

8757 Rio San Diego Drive

San Diego, CA  92108

Phone: (619) 692-3800

Location

Thursday Evening Programs

Reception (complimentary beverages) ............................5:30 pm
Dinner  ....................................................................... 6:00 pm
Program  ............................................................6:30 - 9:30 pm

Friday Full Day Program 

Registration/ Continental Breakfast .............................. 8:00 am
Program (Buffet lunch included) ..................  8:30am - 4:30 pm

For further information contact Summit Dental Study Group at:
(800) 765-7277

info@summitdds.com

San Diego Advisors

Dr. Alex B. Avenessian
Dr. Greg Beaty
Dr. Paul Davis
Dr. Randy Garland

Dr. Jeff Lind
Dr. Fred Lindblom
Dr. Michael Miroue
Mr. Jim Panigall

Dr. Dan Roberts
Dr. Graham Simpson
Dr. Sidney Spector
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Summit Dental Study Group
is an ADA CERP Recognized Provider

Summit is a Proud Partner with the San Diego County Dental Society

These Programs Are Supported By Educational Grants From:

Name: ___________________________________________

Clinic Name: ______________________________________

Address: _________________________________________

City: _____________________________________________

State: __________________________  Zip:______________

Telephone: ( _______ ) _____________________________

Fax: ( _______ ) __________________________________

AGD#: ___________________________________________

E-Mail: __________________________________________

San Diego Registration

Payment Information

(please print clearly)
Dr. / Mr. / Ms.

 Mail to:  Summit Dental Study Group
  11879 NE Glenn Widing Drive
  Portland, OR 97220

☐ Check ☐ Visa ☐ MasterCard ☐ AMX

Name on Card _____________________________________

Credit Card # _____________________________________

Expiration Date ____________________________________

Signature _________________________________________

Membership: $1,495

Registration deadline September 1, 2009

Your membership includes access to all 5 meetings

Annual memberships are non-refundable, with the exception of a 
30-day opt out period from the time registration is received. 

Memberships may be transferred to another party.  

In the partially edentulous patient, tooth replacement therapy with dental implants in the aesthetic zone is 
oft en successful from a functional standpoint.  However, achieving a satisfactory aesthetic outcome is not 
as predictable.  Th e purpose of this presentation is to discuss the science and clinical realities of producing 
satisfactory aesthetic outcomes with dental implant tooth replacement therapy in the aesthetic zone.  

Upon completion of the program, participants should be able to:
 Have an improved understanding of current dental implant treatment planning concepts in 
 the aesthetic zone.
 Develop soft -tissue/emergence profi le through provisionalization/prototype management.
 Evaluate the advantages and aesthetic limitations of implant therapy in order to set realistic
 patient expectations prior to the commencement of treatment.
 Leave with a set of guidelines for achieving predictable aesthetic outcomes in the partially edentulous   
 patient missing one or more maxillary anterior teeth.

September 17, 2009    3 Hours CE Credit

Dr. Leopardi received his dental training from the University of Adelaide, South Australia and University of 
Detroit Mercy (UDM), Michigan.  In 1993, he received his specialist training and master’s degree in combined 
fi xed, removable and implant Prosthodontics, at the University of North Carolina, at Chapel Hill (UCH-CH).  He 
was faculty at UNC-CH, UDM, and Colorado Health Sciences School of Dentistry.  Since 1999, he has been in 
full-time private practice limited to Prosthodontics in Denver, Colorado.  Today he lectures nationally on subjects 
involving fi xed, removable and implant dentistry, and is involved in clinical research.  He is also the founder and 
President of the Denver Implant Study Club.

Top Down Approach to Dental 

Implant Treatment Planning: 

Parameters for Success in the Aesthetic Zone

Aldo Leopardi, BDS, DDS, MS

Th e saying “a picture is worth a thousand words” is never more true than how it relates to your dental practice.  
Digital photography is as important as the handpiece and aff ords us the opportunity to use it in documentation, 
diagnosis and treatment planning and both internal and external marketing. With the vast array of digital 
camera choices, the course will explore basic photographic principles, camera selection and use, specifi c dental 
applications including laboratory communication and marketing opportunities.  

Course objectives:
 Learn to take photographs that create the desire for the dentistry you want to do and use it in your marketing, 
 both internal and external.
 Review digital photography basics and how to predictably control the results.
 Learn to use digital photography to precisely communicate the patient and your desires with the laboratory.
 patient expectations prior to the commencement of treatment.
 Learn photography techniques that are simple, repeatable and allow any member of your staff  to 
 use the camera.
 Review eff ective storage procedures for your digital photographs.

 October 15, 2009  3 Hours CE Credit

The Art of Photography and Marketing

Rhys Spoor, DDS, FAGD

Dr. Spoor is a 1983 graduate of the University of Washington Dental School where he was later an associate 
professor for 10 years. He is a fellow of the Academy of General Dentistry and the Pierre Fauchard Society; 
additionally he is an accredited member of the American Academy of Cosmetic Dentistry. Published in over 
10 countries, Dr. Spoor lectures nationally and internationally on aesthetics, occlusion, photography, practice 
management and teaches hands-on training courses. He maintains a private practice in Seattle Washington 
exclusively in aesthetics and restorative dentistry.

As a society, we are strongly infl uenced by visual media.  In fact, in recent years television and movies have 
promoted the importance of dental and facial esthetics.  As a result, our patients have a heightened level of 
“dental perception” when it comes to smile esthetics.  In reality, they may be more aware of many common 
anterior dental esthetic discrepancies than was once thought.  Th erefore, when planning treatment for patients 
with anterior tooth size discrepancies and/or gingival margin irregularities, it is oft en necessary to incorporate 
orthodontics or periodontal surgery as well as restorative dentistry to achieve the most predictable and esthetic 
result.  Th is presentation will emphasize the importance of using an interdisciplinary “team” treatment 
approach when treating these patients.  

Attendees will:

November 19, 2009 3 Hours CE Credit

Interdisciplinary Management of 

Anterior Esthetic Discrepancies

Vincent O. Kokich, Jr., DMD, MSD

Dr. Kokich Jr. received his dental degree from Tuft s University and his masters in Orthodontics from the 
University of Washington where he teaches part time as an Affi  liate Assistant Professor in the Department of 
Orthodontics.  He has received the Charles L. Pincus Award for Clinical Research from the American Academy 
of Esthetic Dentistry and is currently on the editorial advisory board for Advanced Esthetics & Interdisciplinary 
Dentistry.  Dr. Kokich’s research and publications are primarily involved with esthetic, interdisciplinary dentistry.  
He is also a diplomate of the American Board of Orthodontists and a member of the American Academy of 
Esthetic Dentistry.

 Learn to specifi cally diagnose patients with excess gingival display and then, using that diagnosis, choose the 
 ideal treatment plan to address the problem.
 Identify specifi c tooth positioning considerations for the orthodontist when treating patients with anterior 
 tooth size discrepancies.
 Recognize the importance of using an interdisciplinary treatment approach when diagnosing and treating 
 these types of patients.

Th e fundamental rationale for a comprehensive treatment approach is a long-term strategy for dental health 
commensurate with an enhanced level of wellness for our patients. Understanding parameters of disease 
expression is sometimes confused with parameters of patient adaptation. Formulating the appropriate 
treatment plan and sequence then becomes a unique challenge. Th is process can be simplifi ed if we provide a 
diagnostically driven approach rather than merely a menu of treatment options. Th is presentation will focus on 
a unique “10 Step Process” that will guide the dentist through the key elements required to achieve predictable 
longevity, case acceptance and patient satisfaction. 

From this lecture participants will learn:
 A systematic approach for treatment planning for every patient in their practice.
 To focus on the four most important diagnostic categories.
 To develop critical risk parameters to minimize failures and maximize successful results.
 Protocols to implement treatment planning strategies.

January 15, 2010  7 Hours CE Credit

Interdisciplinary Treatment 

Planning: Diagnostically Driven

John C. Kois, DMD, MSD 

Dr. Kois received his DMD from the University of Pennsylvania, School of Dental Medicine and his Certifi cate 
in Periodontal Prosthodontics with a MSD degree from the University of Washington, School of Dentistry. He 
maintains a private practice limited to Prosthodontics in Tacoma and Seattle and is an Affi  liate Professor in the 
Graduate Restorative Program at the University Of Washington. Dr. Kois continues to lecture nationally and 
internationally, is reviewer for the International Journal of Prosthodontics and is a member of the Editorial Board 
for Th e Compendium of Continuing Education in Dentistry. Dr. Kois is the recipient of the 2002 Saul Schluger 
Memorial Award for Clinical Excellence in Diagnosis and Treatment Planning. His memberships in professional 
organizations include the American Academy of Restorative Dentistry and the American Academy of Esthetic 
Dentistry. In addition, he continues to work with restorative dentists at the Kois Center, a didactic and clinical 
teaching program.

Virtual dentistry, what is it? We know about cadcam and milled copings and abutments; yet really it is much 
more! In a few short years our lab benches and dental laboratories will look like video gaming centers. Did 
you hate articulators in dental school; you may never need one again!  What about digital impressions, do 
they work? Can we really eliminate all that goo we put in people’s mouths? Even if all this works, why should 
I change?  Digital advances have opened up a whole new dimension in our dentistry and for the benefi t of our 
patients. We can be more thorough and more accurate in our diagnoses and provide care that is more precise, 
easier to fabricate and deliver and ultimately takes less time and with less discomfort to our patients. Simply, 
we can’t aff ord to not stay current with technology!

We will explore:
 Th e virtual articulator
 How 3D cone beam technology is changing the way we practice
 Treating the terminal dentition-virtually
 Digital Impressions-beautiful dies
 What do I need in my offi  ce?

April 15, 2010 3 Hours CE Credit

Living in a Virtual World and 

Other Ramblings through a Cluttered Mind

Steve Ratcliff, DDS, MS

Dr. Ratcliff  is the Executive VP of Specialty Education at Th e Spear Institute in Scottsdale, Arizona where he 
helps specialists and their restorative colleagues embrace the gift s and challenges of interdisciplinary care. He has 
been in the private general practice for 30 years and for the last 15 years has focused his work on comprehensive 
adult restorative care.  Although he was nicknamed “the claw” by several of his friends in dental school aft er 
almost failing basic dental techniques he has become regarded as one of the premier clinicians in the US. Th e 
former Chairman of Education at the Pankey Institute, Steve is passionate about helping dentists reach their 
preferred future. He is excited about the uses of photography to bring clinical examples to life, as well as how to 
use images for interdisciplinary discussion and patient understanding.

(confidential)
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